BUILDING AN EFFECTIVE

B2B MARKETING STRATEGY
for MANUFACTURERS

B2B MARKETING

Crafting effective B2B marketing in
manufacturing demands balancing
creativity, budget, and channels,

emphasizing audience connection for

SUcCCess.

ESTABLISH DIGITAL

FOOTPRINT

Manufacturers excel online
with strategic website design,
SEQ, PPC, and LinkedIn
engagement for industry
recognition.

TARGETED

MANUFACTURING

SOLUTIONS
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B2B Buyer Journey

e
Know the three
V)

stages:

. Awareness
'I‘ ~ Address buyer needs

with education.

Consideration
Engage with
compelling solutions.

Decision

Close deals with
tailored solutions.

IDENTIFY TARGET
AUDIENCE

Know your audience for standout
marketing. Identify ideal
customers based on industry, size,
and innovation needs.

With specialized manufacturing
solutions, refine your message,
reach eager clients. Invest in
B2B Marketing with a free
GENEDGE assessment.

GENEDGE



